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Teaching Expertise
Student rating
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Teaching experience
Business Economics – modules on a variety of undergraduate and postgraduate courses, plus in–company training programmes.

Negotiation– modules on a variety of undergraduate and postgraduate courses, plus in–company training programmes.

Team Development – organised and delivered four-day middle-manager negotiating and team-building residentials for f ive years.

Business Ethics – modules on a variety of undergraduate and postgraduate courses.

European Business Environment – modules on a variety of undergraduate and postgraduate courses.
Learning, writing, studying techniques – modules on a variety of undergraduate and postgraduate courses. Plus considerable personal investment in creating material for and maintaining this extensive website dedicated to student learning and assessment skills:
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Purchasing – modules for CIPS diploma courses. 
Critical thinking/reasoning skills – modules on a variety of undergraduate and postgraduate courses. 
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Japanese and South East Asian Economic development – modules on a variety of undergraduate courses. 
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2006-7 Visiting lecturer at the Supply Chain Management Institute, San Diego University, California

2003-6 Chair of the research committee of IPSERA (the International Purchasing & Supply Research Association) 

2001-2005 Organiser and presenter of a series of Business Studies and Economics conferences within the University for sixth form and college students
2000-20005 Chair of a subject specialist group (GALT) within the University devoted to exploring and disseminating best practice in teaching and learning.

Assistant Examiner, Chartered Institute of Purchasing Supply 1988-2000

Reviewer for the Journal of Purchasing and Supply Management
Member of the International Journal of Supply Chain Management  Academic Review Committee
Reviewer for Supply Chain Management: an International Journal
Reviewer for IPSERA International Conferences

Publications

Journal Articles
 

With Williamson, D. & Lynch-Wood, G., ‘Drivers of environmental Behaviour in Manufacturing SMEs and the Implications for CSR’, Journal of Business Ethics, 2006, 67, pp. 317-330

‘The real meaning of value in trading relationships’, International Journal of Operations & Production Management, 2005, 25, 6, pp. 546-565

‘Serendipity and the realpolitik of negotiations in supply chains’, Supply Chain Management - An International Journal, 2004, 9, 3-4, pp. 219-229 

‘Trope Control: The Costs and Benefits of Metaphor unreliability in the Description of Empirical Phenomena’, British Journal of Management, 15, 2004, pp.143-155

with Caldwell, N, 'If all you have is a hammer, everything looks like a nail: the risks of casual trope usage in purchasing discourse', Journal of Purchasing and Supply Management, 10, 2004, pp.79-87

with Downward, P. & Finch, J., 'Critical realism, empirical methods and inference: a critical discussion', Cambridge Journal of Economics, 2002, 26, 4, July, pp. 481-500 

'Purchasing's strategic irrelevance', European Journal of Purchasing and Supply Management, 2001, 7, pp. 257-263,  
'The Resource Based Perspective, Rents, and Purchasing's Contribution to Sustainable Competitive Advantage', The Journal of Supply Chain Management, 2001, 37, 3, Summer, pp. 38-47

‘Problems with empiricism and the philosophy of science: Implications for purchasing research’, European Journal of Purchasing and Supply, 1998, 4, 2/3, pp. 163-173

with New, S. ‘A critical appraisal of aspects of the lean chain approach’,
European Journal of Purchasing and Supply, 1997, 3, 2, pp. 93-102

‘The Case Against Purchasing Partnerships.’, International Journal of Purchasing and Materials Management, Fall, 1996, pp. 13-19

‘Power Measurement’, European Journal of Purchasing and Supply, 2,  2/3, June/Sept., 1996, pp. 129-143

‘Purchasing Power’, European Journal of Purchasing and Supply management, 1, 3, 1994, pp. 125-138
'The Hybrid Course: Competences and Behaviourism in Higher Education', The Journal of Further and Higher Education, 17, 3, Autumn 1993, pp. 70-89

'Purchase Specifications\ and profit performance', The International Journal of Physical Distribution and Logistics Management, 21, 1, 1991, pp. 34-41 

'Sourcing/Contracting Strategy and Selection', International Journal of Operations and Production Management, 10, 8, 1990, pp. 19-28

'Corporate Hospitality: Marketing of a Monster?', Management Decision, 28, 4, 1990, pp. 20-22

'The Myth of the Co-operative Single-source', International Journal of Purchasing and Materials Management, Feb., 1990, pp. 2-5

Book Chapters

with Downward, P. & Finch, J., 2003, ‘Seeking a role for empirical analsysis in critical realist explanation’, in Downward, P. (Ed.), Applied Economics and the Critical Realist Critique, London: Routledge, pp 89-108 

'Can purchasing have a strategic role in the modern firm?', 2002,  in Hanbuch Industrielles Beschaffungs-management: 2. Auflage, Hahn, D. & 

Kaufmann, L. (Eds.), Gabler: Weisbaden, 2002, pp. 113-124

with Downward, P.& Finch, J., 'Seeking a role for empirical analysis in Critical Realist Explanation',  in Downward, P (Ed.), Applied Economics and the Critical Realist Critique, 2003, Routledge: London, pp. 89-108

'Learning from the web', in Davies, P., Hodkinson, S. & Reynolds, P., (Eds.),  Innovative Approaches to Learning and Teaching in Economics and Business Higher Education, SUP, 2001, pp. 61-76

'The myth of the co-operative single-source', in Durlabhji, S. & Marks, N. (Eds.), Japanese Business: Cultural Perspectives, State University of New York Press, 1993, pp. 56-159.

Conference Papers
 

With Wagner, B., ‘ Organisational Supplying Behaviour: the Foundations of a New Research Field’, proceedings of the Euroma Conference, Glasgow, 2006,  pp. 895-904  

With Jackson, I., ‘Cooperation or competition in supply chains: What do buyers really believe?’, Proceedings of the 14th IPSERA Conference, March, 2005, Archamps, pp. 239-250

‘Supplier Value: an undiscovered dimension of value in business-to-business trade’, Proceedings of 13th International IPSERA Conference, April, 2004, Catania, pp. C253-C266

with Jackson, I., 'Swimming against the stream: purchasing research, human welfare, power and ethical responsibilities', Proceedings of 12th International IPSERA Conference, March, 2003, Budapest, pp. 977-988

with Caldwell, N, 'If all you have is a hammer, everything looks like a nail: the risks of casual trope usage in purchasing discourse', Proceedings of 11th International IPSERA Conference, March, 2002, University of Twente, pp. 626-637

‘Problems with principled negotiating: Flexibility and choice in the deployment of bargaining styles’, Proceedings of 10th International IPSERA Conference, April, 2001, Jonkoping, pp. 739-750

‘Purchasing’s contribution to the generation and maintenance of Sustainable Competitive Advantage’, Proceedings of 9th International IPSERA Conference, May, 2000, London Ontario, pp. 584-593

‘Some problems with assumptions, models and data validity and reliability in empirical purchasing research’, Proceedings of 8th International IPSERA Conference, March, 1999, Belfast and Dublin, pp. 655-666

‘Coping with uncertainty in empirical purchasing research: practical solutions to methodological problems.’, Key note speech, Proceedings of the 7th International IPSERA Conference, 6-8th April, 1998, London, pp. 428-440

‘Generalising from single samples: evaluating the contribution of case-study analysis to empirical purchasing research’, Proceedings of the Second World-wide Research Symposium on Purchasing and Supply Chain Management, 1-3 April, 1998, London, pp. 390-409

with News, S., ‘Supply chains - Corporate path to an economic disaster ?’, Proceedings of 4th International IPSERA conference, University of Birmingham, April, 1995, pp. 1-21

‘The forgotten majority - Academia and the small buyer’, Proceedings of  3rd International IPSERA conference, University of Glamorgan, April, 1994, pp. 427-450
'Competences - The threat to the Profession', proceedings of  2nd  PSERG international conference, Bath University, April, 1993, pp. 287-297

Professional Publications

‘Is procurement really a strategic function?’, Supply Management, 13 May, 2004, p. 29

‘Are co-operation and partnerships dead?’, Supply Management, 7 August, 2003, p. 28

‘Trading Rights’, Supply Management, 18 June, 2003, p. 19

‘Public bad, private good?’, Supply Management, 24 May, 2001, p. 19

‘The future of the profession’, Supply Management, 27 Nov., 1997, pp.

24-28

‘There is an alternative.’, Supply Management, 4th Sept., 1997, pp. 28-29

‘Partnership of unequals’, Supply Management, 28 March, 1996, pp. 31-33
'Disintegration: The slow birth of a fad', Work Study, 39, 6, 1990, pp. 22-23

'Sourcing, Competition and Government', Purchasing and Supply Management, Nov., 1990, pp. 15-16

'The selection of sourcing strategies', Purchasing and Supply Management, May, 1990, pp. 19-23

'The selection of New Suppliers', Purchasing and Supply Management, Jan., 1990, pp. 28-31

'No bribes please we’re professionals', Purchasing and Supply Management, Dec., 1989, pp. 31-33

'Murphy's Law', Purchasing and Supply Management, Dec., 1989, pp. 31-32

'Style in Negotiations', Purchasing and Supply Management, Feb., 1989, pp. 29-33

'Pricing, sourcing and power', Purchasing and Supply Management, Nov., 1988, pp. 34-36

'The Product Purchase Life Cycle', Purchasing and Supply Management, Oct., 1988, pp. 22-24

'Do we really want to be like them?', Purchasing and Supply Management, Jan. 1988, pp. 27-29 (Published under the pseudonym ‘Charles Bruce’) 

'Japan: myth and reality’, Purchasing and Supply Management, Nov. 1987, pp. 27-29 (Published under the pseudonym ‘Charles Bruce’)

'Negotiating  with animals', Purchasing and Supply  Management, May 1987, pp. 24-27

'Dealing with Powerful Suppliers', Purchasing and Supply Management, Dec., 1986, pp. 15-17

'The Professional Persuader', Purchasing and Supply Management, Oct. 1986, pp. 18-19

'Pirates and algorithms', Purchasing and Supply Management, Jun. 1986, pp. 20-21

'We have no-one to blame but ourselves', Purchasing and Supply Management, Dec., 1985, pp. 29-34

'Please may we have some more...?’, Purchasing , Aug., 1985, pp. 29-31

'Power', Purchasing and Supply Management, Jun., 1985, pp. 28-31

'Murphy's Law', Purchasing , May, 1985, pp. 25

'The Selfish Service Function', Purchasing and Supply Management, Jan. 1985, pp. 18-21

'Just-in-time Purchasing', Purchasing and Supply Management, Jan. 1985, pp. 22-23

'Ethics 4: Competition, Purchasing and Supply Management, Jul. 1984, pp. 29 (Published under the pseudonym ‘Peter Gorham’) 

'Ethics 3: Confidentiality and accuracy', Purchasing and Supply Management, Jun. 1984, pp. 34-37 (Published under the pseudonym ‘Peter Gorham’)

'Ethics 2: Declaration of interest', Purchasing and Supply Management, May 1984, pp. 27  (Published under the pseudonym ‘Peter Gorham’)

'Ethics: a view from one side', Purchasing and Supply Management, Apr. 1984, pp. 28-30 (Published under the pseudonym ‘Peter Gorham’)

'Why Purchasing should be in charge of purchasing’, Purchasing and Supply Management, Nov., 1983, pp. 25-28

'Adapting to Recession', Purchasing and Supply Management, Jun., 1983, pp. 22-24

''Demand Competition', Purchasing and Supply Management, Jun., 1981, pp. 9-11

'The Third Way', Modern Purchasing, Jul., 1979, pp. 47-48

'The Cost Centre', Modern Purchasing, Jun., 1979, pp. 63-64

'Buying: Job or profession?', Modern Purchasing, May, 1979, pp. 75-77

‘Reducing competition in Buyer/Supplier relationships’, Purchasing and Supply Management, March, 1979, pp. 8-13

 ‘EOQs can be fun’, Modern Purchasing, Jan., 1979, pp. 59-64

'Buy British', Industrial Purchasing News, Aug., 1978, pp. 33-34

Presentations

‘Competition and co-operation in private sector purchasing’, master class at NHS PCT Chief Executives Network, London, 1.2.07

‘What should we call our suppliers?’, presentations to Kingfisher PLC’s CPR conference, Ashford Kent, 19-20.5.05 

‘Buyer-supplier Partnerships’, master class at the Common EIPM-ADIPS Alumni Spring event, Archamps, 17.3.05

‘The Myths of Partnering’, presentation to the Global Leadership Forum, Institute of Directors, London, 26.2.05

‘Welcoming “competition” and “conflict” back into the purchasing fold’, 

presentation to the Office of Government Commerce, The Royal York Hotel, York, 14.10.04

'Co-operation and Partnership are dead’, presentation to CIPS Premier National Conference, London, 8-9th October '03

'Is it possible to purchase sustainable competitive advantage?', presentation to CIPS annual National Conference, London, October '02

'Problems with principled negotiating', Guest Lecture, The Royal Military College of Science, Cranfield University, Shrivenham, 3.4.01

‘The costs of Partnering’, presentation to the Department of Social Security Supply Strategy Conference, York, 23.4.98

Slaves to change', presentation to the CIPS Annual National Conference, The Park Lane Hotel, London, 28.10.97

‘Bribery and Corruption in Transnationals’, presentation to Seimens Annual Purchasing Managers Conference, Seimens House, Bracknell, April ‘96

'Small company Purchasing Functions and Purchasing academia', presentation to CIPS meeting, Birmingham, Feb. '95

'Small company Purchasing Functions and Purchasing academia', presentation to CIPS meeting, Manchester, Feb. '95

'Business Ethics', presentation to Shell Petroleum Procurement and Logistics Conference, Noordwijk aan Zee, Holland, Apr. '94

'Corruption in Purchasing', presentation to CIPS Meeting, Wednesbury Oct. '93

'Business Ethics and Procurement Strategy', presentation to Shell Procurement Awareness Seminar, Shell MAMS, The Hague, Oct. '93

'Corruption and Purchasing Practice', presentation to CIPS Meeting, Salford March '93

'Single-sourcing - Fad or panacea ?', presentation to CIPS meeting, Birmingham, Oct. '92

'Single-sourcing - Fad or panacea ?', presentation to CIPS meeting, Wolverhampton, May '92

Book reviews

‘Supply Network Strategies’, Supply Management, 1.11.01, p. 39

‘Supply Chain Management’, Supply Management, 19.7.01, p. 39

 ‘Architects of the Business Revolution’, Supply Management, 29.3.01, p. 37

‘The Diary of Samuel Pepys, Volume 9: 1668-1669’, Supply Management, 14.12.00, p. 39
‘Calling time on a new era’, Supply Management, 16.11.00, p. 34

‘The Outsourcing R&D Toolkit’, Supply Management, 5.10.00, p. 41

‘Little more than a whim’, Supply Management, 24.2.00, p.7

‘Added bonus of feeling good’, Supply Management, 27.1.00, p.7

‘Secrets’ and ‘Body Language’, Supply Management, 2.7. 98, p. 45

‘Sales Training Games’, Supply Management,, 27.1.00, p. 41

‘Business Negotiation: A practical workbook’, Supply Management,  8.7.99, p. 40

‘Strategic Outsourcing’, Supply Management, 29.4.99, p. 38

‘The Power of Simplicity’, Supply Management, 4.3.99, p. 44

‘Destination Z’, Supply Management, 21.1.99, p. 40

‘Banker to the Poor’, Supply Management,  7.1.99, p. 42

‘Customer-Centred Supply Chain management’, Supply Management, 8.10.98, p. 44

‘Calling a Halt to Mindless Change’, Supply Management, 16.7.98, p. 38

‘Body Talk’, Body Language ‘Outsourcing’, Supply Management, 9.4.98, p. 41

‘Touching the void’, Supply Management, 1.1.98, p. 40

‘The Living Company’, Supply Management, 13.11.97, p. 41

‘Principles of Management’, Supply Management, 22.5.97, p. 42

‘How to Keep ISO 9000’, Supply Management, 30.1.97, p. 36

‘Book of the year review’, Supply Management, 2.1.97, p. 29

‘Innovations In Procurement Management’, Supply Management, 9.5.96, p. 37  

� At the time of publication my employer had commenced negotiations with a large Japanese corporation with a view to establishing a joint-venture, This article could be interpreted as being less than entirely complementary about the behaviour of Japanese companies. Consequently I considered it wise to conceal my identity. 


� I did not see eye-to-eye on the subject of ethics with my employers at the time, and felt it prudent to conceal my identity.





